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2009 Awards of Excellence Application
Cover Sheet (return with documentation in name labeled Legal Size Folder)

(Print or clearly write your name, as you want it to appear on your plaque)

Nominee:

Last First Middle
Present Firm:
Address: Zip:
Office Telephone: Fax: Home Telephone:

If applicable give months in 2009 during which you were managing broker

If you changed broker(s) during 2009, list other brokers with whom you were affiliated this
year.

Firm: Address:

Firm: Address:

| am applying for the:

SILVER AWARD (minimum $1,000,000.00 in qualified sales/lease volume
and 15 transactions and at least 8 GNAR Involvement Credits)

GOLD AWARD (minimum $2,000,000.00 in qualified sales/lease volume
and 30 transactions and at least 8 GNAR Involvement Credits)

PLATINUM AWARD (minimum $5,000,000 in qualified sales/lease volume
and 40 transactions, and at least 8 GNAR Involvement Credits)

DIAMOND AWARD (minimum $10,000,000.00 in qualified sales/leases
volume or 100 transactions and at least 8 GNAR Involvement Credits)

SAPPHIRE AWARD (previously achieved Life Member status, minimum
$5,000,000 in qualified sales/leases volume and at least 8 GNAR Involvement
Credits)

Are you a Life Member?  Yes No

| am also applying for:

First Time Recipient Rookie of the Year
New Life Member (see section 2.3) Community Service
Team Listing/Selling Award



Please list any community involvement you have outside of GNAR:

Qualifying Volume and Transactions

(a) Nominee’s total number of transactions for 2009:
*To compute this number, look at your MLS productivity report. In the box marked “Total Agent Portion of
Transactions” take that figure and multiply it by 2. (For example, if you have 8 transactions showing in this
box, you would multiply that by 2 and print 16 transactions on this line.) Then, add to that number any non-
MLS transactions you had during the year. You receive one (1) credit for each side of the transaction you
broker in a non-MLS transaction. If you co-list, you would split that and get one-half (22) of a credit. If you
represent both sides, you would receive two (2) credits.

(b) Nominee’s sales volume for 2009:
*Look at your MLS productivity report and locate the box titled “Total Agent Portion of Sales”. Enter the
figure exactly as it appears on your MLS report. Add to that figure any sales you receive from a non-MLS
transaction.

NOMINEE’S CERTIFICATION

| certify that the attached record of my sales and transactions in the year 2009 are
accurate and correct.

Signature of Nominee
BROKER’S CERTIFICATION

| have verified that the attached records represents sales made by the nominee, of which |
am the Broker of Record and | hereby certify it to be accurate and correct.

Signature of Broker

Your completed application should include the following in a legal size folder:

e This completed application

e A copy of your MLS Productivity Report

e Non-MLS Form (for each non-MLS closing you had) attached to a copy of the
contract and/or settlement statement.

e Volunteer Credits Form documenting your involvement credits for the year.

e Photo — an electronic version may be emailed to the GNAR office in lieu of attaching
a photograph to your application file. Email your photograph to daeon@gnar.org.

For Office Use Only
Payment Attached # of firms nominee worked during applicable year
Attached Involvement Credits Form Verified Involvement Credits
Signed by Applicant Verified sales total and number of transactions
Broker(s) signed on appropriate sheet Recheck — there is a problem with this application

Checked By:
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